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Business Description

Duke Energy Corporation (Duke Energy) is an energy company that provides its services through three business segments. The
Company's business segments are U.S. Franchised Electric and Gas, Commercial Power and International Energy. During the year
ended December 31, 2008, Crescent was a reportable business segment of Duke Energy. However, in 2005, the Company included
the operations of Crescent Other business segment. In September 2008, the Company acquired Catamount Energy Corporation
from Diamond Castle Partners. In June 2009, the Company ' s affiliate acquired Aguaytia Energy, LLC from The Maple Gas
Development Corporation, a partially owned subsidiary of Maple Energy plc.
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May Facts

Key Executives Key Financials News

Chairman or the Board, President, Chief Executive Officer: Jim Currency; USD

E. Rogers Sales: 13,207.00 rn
Grcup Executive, Chief Financial Officer; Interim President of Sales Growth (1 year): 3.83%
Commercial Businesses: Lyric J. Good Last Reported Employees 16,250
Group Executive; President of Commercial Businesses: B. Keith (Date): (27 February 2009)
Trent
Group Executive, President & Chief Operating Officer - U.S.
Franchised Electric and Gas: Jim L. Turner

Senior Vice President, Treasurer: Stephen G. De May

Employees Growth (1
year):

Last Reported Auditor
(Date):

253%

Delaitte & Teethe, LLP (Deloitte
Haskins & Sells)

(27 February 2009)

20,220.89 m
Market Cap (USD):

Net Income:

(9 October 2009)

1,362..00 re

Net Profit Margin: 9.68%

EPS: 1.01

Audit Fees (Including Non- 12, 000,000.00
Audit Fees):

Non-Audit Fees: 0.(10

Fiscal Year-End Date: 31 December 2008

Source: Reuters
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1. Duke Energy ; De May to Oversee Duke Energy Investor Relations; Daji Appointed Chief Risk Officer
Investment Weekly News, 17 October 2009, 489 words, (English)

2. Western Gas Partners, LP; Western Gas Partners, LP Expands Executive Team
Energy Weekly News, 16 October 2009, 386 words, (English)

3. Duke Energy; Duke Energy Brings Two Wind Power Projects on Line
Energy Weekly News, 16 October 2009, 504 words, (English)

4. Broadband Providers Urge FCC To Deny Pole Attachment Plea
Telecommunications Reports, 15 October 2009, 636 words, (English)

5. Energy & Environmental Research Center; Panelists Announced for EERC's Seventh International Air Quality
Conference
Biotech Week, 14 October 2009, 432 words, (English)
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Peer Group
Nearest 10 by Sales

Dow Jones Industry: Electric Power Generation
Total Number of Companies: 512

Rank Company Name Sales
UM m empioyees Market Cap

JSD
Net Income

USD m Net Profit Margin

5 Edison SpA 15,857.45 2,961 9,140.46 511.39 3.27%
6 Pacific Gas & Electric Company 14,628.03 21,451 0.00 1,199.00 0.00%
7 FlrstEnergy Corp. 13,627.00 14,698 13,964.51 1,342.00 9.95%

9 Duke Energy Corporation 13,207.00 18,250 20,228.89 1,362.00 9.68%

9 MidAmerican Energy Holding Company 12,668.00 16,800 0.00 1,850.00 0.50%
10 Alpiq Holding AG 12,358.62 10,253 13,21.1.83 680.89 5.59%

11 Exelon Generation Company, LLC 19,754.00 9,540 0.00 2,2711.00 71.113%
12 NTPC Limited 9,927.53 23,390 37,246.48 1,686.11 16.98%

13 Ameren Corporation 7,839.00 9.524 5,412.83 605.00 8.22%

14 Electric Power Development Co., Ltd. 7,383.85 6,581 4,600.07 203.84 2.77%

Competition List from Reuters Research

Source: Reuters

Note: lased on publicly traded company data.
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Enemy &anoints
ANALYSIS; US power
US power price outlook weakens; Power output from US renewables has expanded as if the recession had never happened. Demand-side
management and energy efficiency measures have gathered momentum. The outlook for the power industry is now one of tepid demand
growth and few prices. This might be temporary fallout from the recession, but it could also reflect demand destruction that belies a more
fundamental structural shift in the US power market.
2627 words
1 September 2009
Energy Economist
EN EC
ISSN: 0262-7108, Issue 335
English
Copyright 2009 McGraw-Hill, Inc.

Based on long-term trends in power usage and population growth, US demand for power is expected to continue growing at a rate of 1.0% a year on average
out to 2030, according to the Energy Information Administration, but it has fallen steadily throughout the recession. The EIA expects electricity use to fall 2%
in 2009 after a 1.6% drop in 2008, before returning to growth of 0.8% in 2010, Some analysts believe even this small rebound could be negatively affected
by initiatives now under way at both state and federal level.

The recession, an expected cap-and-trade bill for carbon emissions, the success of shale gas, support for renewables and Demand-Side Management
initiatives have combined to create a complex set of drivers for the US power industry. But in terms of output, there are already clear winners and losers from
the recessionary period, although prices are down for all. Comparing output in April with that two years earlier, the worst hit segment of the industry is oil-
fired generation, an already small and declining sector. While in April 2007 It provided just 1.26% of US electrical power, by April this year, actual output had
been cut by 58.15% from the period two years earlier.

However, it is coal that has seen the largest downturn In absolute terms, Electricity generated from coal, the United States' power industry mainstay, dropped
13.27% between April 2007 and April 2009. By contrast, output from natural gas-fired plants rose 2.15%, supported by much lower gas prices, and nuclear
3.1.9%. Conventional hydroelectric generation was also up 5.58%.

But the big winner is renewables. Taken in isolation, the trend In US renewables power output gives no Indication that there has been a financial crisis or
recession at all. Renewables output continues to grow steadily. Power output from this segment in April was up 40.94%, compared with April 2007, while
total US power output dropped 4.64% over the same period. Renewables, though, remains a small portion of the market, providing just 3% of US power in
2008.

However, all power producers have been hit by declining prices. In the Into Cinergy and PJM West regions, day-ahead prices have dropped from over $90-
$120/MWh in July 2008 to just $30-$40/MWh in July this year. Although showing some signs of recovery, the Palo Verde and Mid-C regions have also seen
day-ahead power prices half from July last year. In addition, the Houston pricing point in Texas's ERCOT interconnection has seen a steady downward trend,
despite some recent huge but short-lived spikes.

Earnings slump

The tough pricing environment has been reflected In second-quarter earnings. North Carolina-based Duke Energy, one the US' largest electrical power
companies, posted a small second-quarter profit, but earnings were down 21% from a year earlier. Calpi . ne Corp, which owns 62 gas-fired plants with a
combined capacity of 24,187 MW, reported a second-quarter loss of $78 million, compared with a $197 million profit in second-quarter 2008.

Baltimore-based Energy reported income of $28.3 million, compared with $175 million in second-quarter 2008, owing principally to $123.8
million in charges relating to divestments. CEO Mayo Shattuck said demand destruction had occurred in nearly every market in the US. Texan company,
Energy . Future Holdings, which has a coal-heavy fleet, appears to be getting further Into financial difficulties and saw its ratings lowered deeper into 'junk'
territory by ratings service Moodys In August. The company reported a $155 million loss in the second quarter.

PPI,. Corp., based in Pennsylvania, said that it made a $7 million loss in the second quarter, owing primarily to lower wholesale energy margins, lower
domestic electricity sales and unfavorable currency exchange rates. PPL also reduced its 2010 earnings projection based on expectations of tower margins in
marketing and trading and the continued decline in 2010 wholesale electricity prices.

Texas's RRI Energy posted a Ibss of $103.7 million in the second quarter on its continuing operations, although income from the sale of Reliant Energy. to
NRG shored up Its books for the quarter. CEO Mark Jacobs pointed to plummeting gas prices negatively affecting the profitability of the company's coal plants
as one of the factors driving down earnings. Atlegheny ._Energy, which has a coal-heavy fleet serving mainly Pennsylvania and West Virginia, saw its second-
quarter income fall to $72.6 million from $154 million in the year earlier period. Total sales were down 7.2% In the quarter, while the company's generation
fell 21.7%.

DSM impact

While the EIA is predicting a pick-up In electricity demand In 2010, capacity additions, as well as DSM Initiatives threaten to undermine any recovery in
electricity prices. Several states are implementing programs to cut demand for power. To do so they are often changing the way utilities are rewarded for
their Investments. Minnesota law directs Its utilities to cut electric demand by 1.5% a year. The state's Public Utilities Commission is also reviewing steps it
can take to give utilities Incentives for cutting power use.

In Nevada, NV Energy, the state's only investor-owned utility, is allowed to earn an extra rate of return on its efficiency programs. NV Energy Is spending $47
million in 2009 on energy efficiency and DSM programs, and plans to roughly double Its Investment in the efficiency arena. It is also seeking permission from
the Public Utilities Commission of Nevada to spend $95.8 million In 2010, $108.3 million In 2011 and $124,3 million in 2012, The utility expects the programs
to reduce demand by 125 MW In 2010, 154 MW in 2011 and 166 MW In 2012.

At federal level, the government plans to issue various appliance efficiency standards over the next four years. Those standards alone could reduce power use
by 4% in the period to 2030, according to a recent report by the American Council for an Energy-Efficient Economy. The standards could cut peak demand by
65 GW in 2030, the report said.

In addition, the American Recovery and Reinvestment Act includes funding fora variety of DSM and energy efficiency measures. The stimulus bill allocates
$16.8 billion for energy efficiency measures, including $3.1 billion for state energy programs, $3.2 billion for energy efficiency block grants, $5 billion for
weatherizatlon assistance programs, and $4.5 billion fora variety of initiatives under the rubric of 'smart grids',

Jean-Louls Polder, senior strategist at GF Energy, estimates that the smart grid allocations In the Recovery Act could add as much as 35 GW to 70 GW of
demand management and distributed generation resources to the grid by 2020. The net effect could be that peak demand is reduced by between 3% and
6%. A recent report by the Federal Energy Regulatory Commission estimated an even higher potential Impact from DSM programs. It estimated they could
reduce forecasted US peak electricity demand between 37 GW and 188 GW by 2019.
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Demand destruction

These factors have prompted consulting firm Pace to lower Its demand estimates. Over the past several years, forecasting organizations, Including the North
American Electric Reliability Council and Pace, have projected US electricity demand growth to approach 2% per year over the next ten years and longer. Pace
now believes that demand growth could be less than half that rate over the next ten years under some conditions and that the US rate of load growth could
continue to decline with efficiency Improvements and more aggressive demand-side management by utilities and load-serving entities.

	

.

These factors contribute to what Public Service Enterprise_Group, In an internal publication, called a double whammy. "Getting less money for every item sold
certainly hurts profits, but it is compounded when less of the product is sold as well. Unfortunately, that's the situation faced by PSEG . Power," the company's
unregulated generation unit, the report said.

Usually when prices go down it stimulates people to buy more of that product or service, but DSM could prompt a permanent downward shift in demand.
Spokesman Paul Rosengren said that PSEG is going to be watching carefully to see if "customer demand returns to more normal levels or if there has been
significant demand destruction."

On the regulated side, Mark Kahrer, vice president of finance at Public Service Electric & Gas, noted that sales at the utility were down 1.5%, but that they
could drop by as much as 2%. Part of the answer, Kahrer said, Is to get offsets from energy efficiency programs. PSE&G's strategy Is "to continue to make
investments in energy efficiency so it becomes almost neutral."

Renewable competition

On the supply side, some analysts argue that there is too much emphasis on renewables -- adding uneconomic generation in not just bad for prices, it could
have wider negative repercussions, they say. If demand continues to decline or grow slowly, energy prices can be expected to follow, and that does not
provide a strong incentive for new renewable development, said Art Holland, vice president of utility and risk services at Pace.

The possible impact of new renewable generation capacity coming online Is also a concern for Paul Fremont, an analyst with Jeffries . &. Ce. Much of the
renewable generation that is being built is not being driven by the economics of supply and demand, but Is being built to satisfy regulatory and legislative
mandates, he said. If environmentally friendly generation continues to be added Irrespective of supply and demand, it could change the fundamentals, he
argues. "For merchants, the period of attractive pricing has been pushed out, and it may not occur, " he warned.

George Given, head of global power for Wood Mackenzie, said In a recent report that the confluence of negative load growth, a weak recovery and low fuel
prices Is compressing margins and creating a "perfect storm" for merchant generators. He said that significant amounts of new capacity, much of it coal-fired,
are expected to come online by 2013, which would help sustain the overbuild and delay the rebound. Whether one sees new coal-fired plants or new
renewable additions tilting the supply equation, If supply Is added and demand continues to weaken, It does not bode well for a rebound in power prices.

Even if output from renewables shows a strongly rising trend, It doesn 't mean that renewable energy companies are escaping entirely unscathed from the
recession. California-based wind turbine maker Clipper Windpower said in August that it expects 2009 full year margins to benefit from lower component,
manufacturing and remedlat€on costs compared with 2008. But it noted that the US market for wind turbines remained depressed throughout first-half 2009,
owing to a significant decrease In project finance availability, resulting In a dramatic industry-wide decrease In turbine orders versus first-half 2008. The
situation Is beginning to improve, though, "as financing begins to return to the market."

Clipper said it had delivered 127 wind turbines through June 30 and expects to deliver about 300 turbines comprising 750 MW this year. The company also
reported its Britannia 10 MW offshore wind turbine "continues to advance with design completion scheduled by the end of 2009 and component testing
planned to start in 2010."

In another sign of uncertainty, power giant FPL Group said It planned to cut back Its wind energy growth despite the strong performance of its renewables
affiliate. FPL said it would slash the amount of wind capacity it plans to build in 2010 by 28%. It pointed to lower electricity demand, which It said Is making
US utilities reluctant to sign tong-term power purchase contracts, CFO Armando Pimentel said FPL now Intends to construct 1 GW of wind projects In 2010,
down from 1.4 GW planned earlier.

He said, "We continue to believe this Is not the market to be building uncontracted plants." Pimental said FPL's decision to reduce Its planned wind capacity
expansion Is a direct result of the economic recession that has cut US power use 4% year-over-year. But he noted that the situation could quickly change:
"The Senate could get more serious about a climate bill, even a renewable energy portfolio standard, but based on today, we see a lower power purchase
agreement market in 2010, "

Legislation establishing a national cap-and-trade program for carbon emissions is the only way to ensure renewable energy can compete with traditional
generating sources, FPL Chairman and CEO Lew Hay told analysts. Although the US House of Representatives passed a broad energy and climate-change bill
in late June, the Senate has put off action until It returns from Its recess in September.

FPL, through Its unregulated generating unit NextEra Energy, has 820 MW of wind capacity under construction or approved, and expects to add I. GW in 2009,
Pimentel said. NextEra, which describes itself as the largest wind and solar generator in North America, has 17 GW of renewables capacity in operation. In
releasing it quarterly results, FPL said NextEra ' s net income grew $1B3 million, while net Income at Its rate-regulated power utility, Florida Power& Light, fell
$4 million.

Structural shift

Renewables, other than conventional hydro, made up only 3% of total US power output in 2008, but the sector is expanding despite the recession, sheltered
by stimulus spending, Incentives and state level mandates for Its use. Demand-side management is also a continuing growth area and both it and renewables
are likely to benefit from cap-and-trade legislation. Although both small relative to the size of the overall US market, the two together could have a material
impact on the need For more traditional generating plant, and this Impact will be accentuated in a slow demand growth environment.

The fall back options, given cap-and-trade penalties that become tougher aver time, are natural gas and nuclear, rather than coal. Owing to the success of
shale gas development, US gas reserves are on the rise, while the country still has significant resources that could be brought to the lower-48 market from
Alaska and Canada 's MacKenzie Delta. Given also more than sufficient LNG regasificatlon capacity, natural gas prices look likely to stay low, providing tough
competition for coal. Not only will cap-and-trade legislation make coal more expensive to develop and burn relative to natural gas, but mare abundant gas in
the US could undermine coal as the default option In terms of energy security.

Where this leaves nuclear Is more uncertain. In a low growth, low price scenario, In which capital remains hard to come by, nuclear financing is unlikely to
become any easier. Nuclear's prospects as a low-carbon technology are more likely to be driven by the need for plant replacement than to meet new demand
growth. Because of its current low market penetration, a lot of renewable power generation capacity could be added to US grids without the need for much
additional reserve capacity. This would also be helped by overall weak demand growth. Coal, nuclear and gas would then have to battle it out to see which
replaces the more aged sections of the US power fleet,
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Dow Jones Company Report for Duke Energy Corp

RRIEneryy Ine,:.
Dynegy Inc.

The Southern Company
American Electric Power Company, Inc.

PG&E Corporation

Consolidated Edison, Inc.

Progress Energy, Inc.

Mirant Corporation

XeelEnergv Inc. _

Allegheny Energy, Inc.

5or€r: ;: Reuters Publication Date: 07-C):,t-20 ?,3

Overview and History

Overview

Duke Energy Corporation (Duke Energy) is an energy company engaged in generation, transmission, and distribution of electricity. It is
also engaged in natural gas transportation, distribution, and storage, risk management, and energy marketing. The company primarily
operates in the US. The company is headquartered in Charlotte, North Carolina and employs about 17,800 people.

The company recorded revenues of $12,720 million during the financial year ended December 2007 (FY2007), an increase of 19.9%
over the financial year ended December 2006 (FY2006), The operating profit of the company was $2,493 million during FY2007, an
increase of 36.9% over FY2006. The net profit was $1,500 million in FY2007, a decrease of 19.5% compared with FY2006.

Duke Energy Corporation (Duke Energy) is an energy company engaged in generation, transmission, and
distribution of electricity. The company's key products and services include the following:

US franchised electric and gas:

Power supply and delivery
Transmission and distribution
Asset planning and management

International energy:

Risk management
Power and natural gas sales and marketing (outside the US)
Energy. infrastructure management and operation

Commercial power:

Non-regulated merchant power plants management and operation
Wholesale marketing and procurement of electric power

Crescent Resources:

Commercial real estate development
Residential real estate development
Land management

Other activities:

Commodity buying and selling
Insurance and reinsurance services

History

Duke Energy Corporation (Duke Energy) was established in 1904 as the Catawba Power Company. In the same year, the company
founded the Catawba Hydro Station, located in York County, which became the first generating station on the Duke system. This was
followed in 1907 by the first steam plant operated by Duke Power, a 1500-kilowatt steam engine leased from the Highland Park Cotton

Page 5 of 16
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Duke Energy is the third largest electric

power holding company in the United

States, based on kilowatt-hour sales.

Our regulated utility operations serve

approximately 4 million customers

located in five states in the southeast

and Midwest, representing a copulation

of approximately 11 million people.

Our commercial power and international

business segments own and operate

diverse power generation assets in forth

America and Latin America, including a

growing portfolio of renewable energy

assets in the United States.
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this increase in energy efficiency has no
impact on their comfort and convenience.
In fact, in other areas where this technology
is in use, customers often aren't even aware
of it until they see the savings or) their monthly
electric bill.

This grid optimization project is just one
way we are using new technologies to go
beyond the meter - to create new partner .
ships with our customers to significantly
increase energy efficiency and reduce our
environmental impact.

Regulation Focus

Imagine a regulated utility where customers
are charged for the value they receive instead
of the costs incurred, In such a world, utilities
would focus on lowering their costs and
delivering valuable services to customers.
If the services don't produce value, the
customer doesn't pay.

This is the basic premise behind Duke
Energy's innovative save--a-watt approach to
energy efficiency. It is a fundamental shift
away from the traditional cost-of-service
model, focusing instead on a value-of-service
regulatory model. Under save-a-watt, Duke
Energy must ensure that its energy efficiency
programs produce value in the form of verifi-
able energy reductions in order for the
company to recover its costs.

This simple concept changes the utility's focus
from spending money to creating value for
customers. Such a transforhiation is not

simple. In traditional cost-of-service regulatory
models, customers pay a charge for every
kilowatt-hour they consume. Utilities recover
their costs and earn a return for investments in

physical assets (such as power plants, poles

and meters). But energy efficiency undermines
the utility's profitability through reduced sales.

On the other hand, the save-a-watt model
provides compensation based on the value
created - a portion of the cost avoided from
not building new plants. It also provides
a comparable return on investments in
physical assets.

22 nuke Energy

Unlike other regulatory approaches to energy
efficiency, save-a-watt ensures customers
only pay for actual reductions in energy use

because all programs undergo a rigorous third-
party process to verify their energy savings.

Under more traditional regulatory models,
customers pay for energy efficiency programs,

regardless of whether they achieve the
intended results. it power has to be sourced

to compensate for a shortfall in energy
efficiency, customers end up paying twice 	
once for the energy efficiency programs and
again for the cost of the power. But under the
save-a-watt model, the utility takes the risk:

if the intended energy efficiency results aren't
achieved, the customer doesn't pay.

Because returns are based on customer
value and not on how much was spent on
the programs, the save-a-watt model ensures
that the utility stays focused on lowering
costs and increasing energy reductions for
customers. This also encourages the utility
to develop innovative energy-saving services
that will achieve more energy reductions
and lower costs for customers.

For example, to increase customer adoption
and awareness, we are partnering with major
retailers on new energy efficiency products.
Furthermore, we're working with local
companies to hire additional staff to implement
our programs. Customers who participate
in the save-a-watt program will save money
by reducing their usage. Additionally, all
customers will save money because over

the long term, the utility will be able to
defer building new power plants. Better yet,
combining energy efficiency with a smart

grid - another Duke Energy initiative (set
page 20) - - will generate even more savings.

The save-a-watt approach to energy efficiency

will help customers save money, create jobs
for our economy and reduce environmental

impacts. At the same time, it provides utilities
with a way to grow their business, It truly is
a win for customers, the local community,
investors and the environment. Our save-a-
watt program was approved by Ohio regulators
late last year. We continue to seek its regula-
tory approval ill the other states where we
have regulated utility operations.

0
From left to right:

Catherine Heigel
Associate General Counsel,
Duke Energy Carolinas
Charlotte, N.C.

Raiford Smith
Director,
Marketing Operations,
Marketing and Energy Efficiency
Charlotte, N.C.

Dick Stevie

Managing Director,
Customer Market Analytics
Corporate Strategy and Planning
Cincinnati, Ohio


	page 1
	page 2
	page 3
	page 4
	page 5
	page 6
	page 7
	page 8
	page 9
	page 10
	page 11
	page 12

